






ated. He noted that the IloT has essentially changed the 

demand for power-monitoring and distribution products. 

Growing Retrofit Market 
While many power distribution systems are designed to 

last up to 10 years, technology advances and efficiencies 

are changing so rapidly that even systems in good condi­

tion can benefit from retrofit. 

Hommel is seeing a huge retrofit market for power­

monitoring products. "A good chunk of what I'm doing 

now with my sales is looking at a customer's existing pro­

cesses and applying newer technologies," he said. "For 

example, Rogowski coils are super simple to install and get 

data from remote equipment without cabling restraints. 

The beauty of monitoring is that it's fundamentally very 

basic: You're looking at voltage and current. From that, a 

lot of information can be extrapolated, but only two inputs 

are needed: a current transformer and voltage input. With 

them you can look at power quality, consumption, and 

trends-all with something that can be retrofitted." 

Hommel offered the New York City subway retrofit as 

an example of how data can provide major cost savings: 

"We retrofitted the New York City subway system's 

rail heating system with basic energy monitoring and 

remote control radios. By optimizing when they switched 

the rail heaters on and off, they saved about $25,000 

per day in electricity cost. There are dozens of solutions 

out there like that. People assume with this rapid change of 

industry that they have to get rid of everything and start 

over, but that's not true. Huge energy savings can come 

from retrofit." 

Another major benefit of the data is increased uptime 

for facilities. Dziedzic explained: "Monitoring the power 

chain enables end-users to perform load shedding when 

power usage is high, reducing or eliminating costly demand 

charges from utilities along with providing actionable data 

to prevent downtime. Customers are looking to monitor 

and improve data collection in real time to assist in pre­

dicting events so they can be proactive and not reactive, 

which is the goal of the IloT. More than 60% of global 

manufacturers now use the IloT to collect analytics data 

from connected devices, including power, to analyze 

processes and identify not only potential problems, but 

also ways to profitably optimize systems." 

And where this influx of data once presented a huge 

learning curve for operators, Hommel noted a recent focus 

on usability of analytics systems. "One of the biggest trends 

with energy monitoring is actually simplification. In the 

past, end-users would buy a $10,000 energy-monitoring 

system and then would never look at it because it was too 

complex and overbuilt for what they need. Now we're see­

ing a trend that is more consumer minded: end-user equip­

ment that is more accessible. Everybody can get in on the 
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fun now," Hommel said. "People think that with this rapid 

change of industry you have to get rid of everything and 

start over, but that's not true. You have to look at where 

your pain points are and where you have the most opportu­

nities for improving the systems and making smart invest­

ments in technologies that can be easily retrofitted." 

With rapid changes and manufacturers racing to refine 

systems and provide the best possible solutions for end­

users, distributors face an uphill battle in staying informed 

and up to date on the latest technologies. 

"It's very much an end-user-driven market right now," 

Hommel added. "Training is a very important part of stay­

ing current." 

Manufacturers agree that rapid gains in technology are 

making this an exciting time to be in power distribution, 

but the real challenge can be explaining changes and bene­

fits to end-users. "The modem salesperson needs to be 

fluid and willing to accept new technologies," Hommel 

concluded. ■ 

Bowlin is a St. Louis-based freelance writer and publicist. She 
can be reached at karabowlin@gmail.com. 
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